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The secrets to grabbing your share of an $800 billion market!

“A recommended read for anyone in line-management or businessdevelopment roles, whether selling to the
Fortune 500 or public sector. The book imparts commonsense information presented in a way that is easy to
relate to and is useable.”
Lisa Daniels, Vice President, SAIC

“A great play-by-play on how to enter and succeed in the professional services industry. As companies look
to improve profits that have been eroded by declining product margins, a move into professional services has
been the right answer for many. This book can help you make the move!”
Natalie Buford-Young, President, The Rainfield Group

About the Book:

Despite vast changes in the economy since the 2008 financial crisis, the global consulting and outsourcing
services markets remain robust and offer substantial growth opportunities. While many companies retrench
in the face of chaos, leading management consulting firms and IT service providers are seizing the
opportunity to adapt to the new business environment, stay relevant to clients, overcome sales and delivery
obstacles, and close new business opportunities.

To that end, Selling Professional Services to the Fortune 500 explains how to get in the door, whom to target,
and how to build the right relationships.

An operations and finance executive who has worked with the industry’s top firms, Gary S. Luefschuetz
leads you through the process of successfully selling to the world’s biggest companies. He provides expert
insight into every element of the sales cycle?from picking your delivery sweet spots to engaging with
corporate procurement organizations to understanding the dynamics of the negotiation process.

With Selling Professional Services to the Fortune 500, you have what you need to:

Expand your delivery footprint●

Create brand awareness●

Provide a full suite of services across the consulting lifecycle●

Build and maintain trusted advisor relationships●

Develop a robust sales pipeline●

Manage stakeholders throughout the sales and delivery cycle●

The opportunities in the global consulting and outsourcing services markets have attracted an abundance of
new providers, so competition is fiercer than ever. As a result, pricing structures are heavily scrutinized and
many services are being viewed as commodities by aggressive corporate procurement organizations. Selling



Professional Services to the Fortune 500 helps you price your service offerings accordingly and maintain
your competitive edge.
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From reader reviews:

Jacqueline Gore:

The book Selling Professional Services to the Fortune 500: How to Win in the Billion-Dollar Market of
Strategy Consulting, Technology Solutions, and Outsourcing Services can give more knowledge and also the
precise product information about everything you want. So just why must we leave the best thing like a book
Selling Professional Services to the Fortune 500: How to Win in the Billion-Dollar Market of Strategy
Consulting, Technology Solutions, and Outsourcing Services? Wide variety you have a different opinion
about publication. But one aim this book can give many details for us. It is absolutely suitable. Right now,
try to closer with the book. Knowledge or facts that you take for that, you can give for each other; you could
share all of these. Book Selling Professional Services to the Fortune 500: How to Win in the Billion-Dollar
Market of Strategy Consulting, Technology Solutions, and Outsourcing Services has simple shape but the
truth is know: it has great and large function for you. You can appearance the enormous world by wide open
and read a reserve. So it is very wonderful.

Dwight Ambrose:

Do you have something that you want such as book? The publication lovers usually prefer to choose book
like comic, quick story and the biggest some may be novel. Now, why not attempting Selling Professional
Services to the Fortune 500: How to Win in the Billion-Dollar Market of Strategy Consulting, Technology
Solutions, and Outsourcing Services that give your pleasure preference will be satisfied through reading this
book. Reading practice all over the world can be said as the method for people to know world much better
then how they react to the world. It can't be stated constantly that reading practice only for the geeky man but
for all of you who wants to possibly be success person. So , for all of you who want to start studying as your
good habit, you are able to pick Selling Professional Services to the Fortune 500: How to Win in the Billion-
Dollar Market of Strategy Consulting, Technology Solutions, and Outsourcing Services become your own
starter.

Antonio Nelson:

Are you kind of hectic person, only have 10 as well as 15 minute in your day to upgrading your mind
expertise or thinking skill actually analytical thinking? Then you are receiving problem with the book in
comparison with can satisfy your short time to read it because this time you only find publication that need
more time to be go through. Selling Professional Services to the Fortune 500: How to Win in the Billion-
Dollar Market of Strategy Consulting, Technology Solutions, and Outsourcing Services can be your answer
since it can be read by an individual who have those short free time problems.

David McCabe:

You may get this Selling Professional Services to the Fortune 500: How to Win in the Billion-Dollar Market



of Strategy Consulting, Technology Solutions, and Outsourcing Services by browse the bookstore or Mall.
Just viewing or reviewing it could to be your solve problem if you get difficulties to your knowledge. Kinds
of this book are various. Not only simply by written or printed but also can you enjoy this book simply by e-
book. In the modern era including now, you just looking by your local mobile phone and searching what
their problem. Right now, choose your ways to get more information about your e-book. It is most important
to arrange yourself to make your knowledge are still revise. Let's try to choose suitable ways for you.
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